United Nations Online Course
Subject: 'Understanding International Contracts and Loan Agreements'
Dates: September 15 to October 31, 2008

Financial markets are changing continually and new borrowing instruments are being developed. It is vital for those involved in borrowing and financial management to keep their knowledge and skills up to date. For many developing countries, the need to develop and broaden their financial market is a vital step in strengthening both the public and private financial sector. This course, intended for lawyers and non-lawyers, starts by explaining in laypersons terminology the importance of structuring, negotiating and drafting international contracts and loan agreements. It then takes a set of contracts – from bilateral, multilateral and commercial transactions – and explains their structure and key clauses. Special emphasis is placed on how teams of negotiators should negotiate and draft specific clauses of contracts and loan agreements. Best practice examples are also provided all along this course.

Course Outline: 
WEEK ONE 
Lesson 1 - Basic Principles of Public Finance
Lesson 2 - Desirability of government borrowing
Lesson 3 - Sources of External Borrowing
Lesson 4 - The Euro Loan Agreement/Sovereigns Playing the Market
WEEK TWO
Lesson 5 - Parties, Offer and Acceptance
Lesson 6 - Purpose, Definitions and Nature of Obligations (Clauses 1 -4)
Lesson 7 - Conditions Precedent, Interest, Taxes and Increased Costs (Clauses 5-12)
WEEK THREE
Lesson 8 - Illegality, Representations and Warranties, Covenants (Clauses 13-15)
Lesson 9 - Events of Default (Clause 16)
Lesson 10 - Default and Indemnity, Set Off, Redistribution, Fees and Expenses (Clause 17 - 22)
WEEK FOUR
Lesson 11- The Agent and the Banks, Assignment and Transfer (Clause 23 - 27)
Lesson 12 - Calculations, Notices, Law and Jurisdiction (Clause 28 - 34
WEEK FIVE
Lesson 13 - The World Bank in Brief
Lesson 14 - Application, Definition, Loan Account, Commitment and Interest (Articles I - III)
Lesson 15 - Currency, Withdrawal, Cancellation and Suspension (Articles IV - VI
WEEK SIX
Lesson 16 - Acceleration of Maturity, taxes, Negative Pledge, Co-operation and Information/Project Implementation (Articles VII - IX)
Lesson 17 - Enforceability, Governing Law, Dispute Resolution, Notices and Effective Date/Effectiveness (Articles X - XII)
At the end of the course it is expected that participants would have on a general note imbibed more skills and knowledge in negotiating international loan agreements. More specifically, each lesson is designed to impart specific skill and knowledge as indicated at the beginning of each lesson. Finally, each lesson ends with some exercises designed to test understanding and assess the performance of the participant.

Registration procedure, fees, and other course details can be viewed from their website at: http://www.unitar.org/dfm/dfmelearning/Courses/UIC/UICCourseInfo.htm

UNITAR courses are based on a decade-long experience in public finance and negotiation training. Over the past five years, thousands of finance-sector and trade officials have already benefited from our e-Learning courses.
